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Question 1
How many people does 
Your company employ?

26%
more than 200

12%
100-199

8%
50-99

27%
10-49

27%
1-9
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Question 2
How many employees 
are involved in micro- 
and nano-technological 
activities?

911164783

1-9 10-49 50-99 100-199 more than 200
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Question 3
The role that micro- and 
nano-technologies play 
in Your company today 
is:

55%
Important

21%
Medium

24%
Small
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Question 4
The role that micro- and 
nano-technologies play 
in Your company in the 
near future (1–5 years) is:

63%
Important

27%
Medium

10%
Small
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Question 5
The role that micro- and 
nano-technologies play 
in Your company in the 
future (more than 6 
years) is:

70%
Important

27%
Medium

3%
Small
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Question 6
Your activities today are:

26%

17%

28%

30%

Producers of micro-and nano-technology products and/or components
Service providers
Equipment manufacturers
Other
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Question 7
Your main markets today 
are:
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Question 8
Your main future 
markets will be:
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Question 9
EMINENT is active in 
intelligent textiles and 
offers the participation 
at a working group, with 
the objective of business 
generation in this field. 
Are You interested in 
joining such a working 
group for intelligent 
textiles? 66%

No

34%
Yes
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Question 10
EMINENT is active in life 
care applications and 
offers the participation 
at a working group, with 
the objective of business 
generation in this field. 
Are You interested in 
joining such a working 
group for life care?

63%
No

37%
Yes
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Question 11
To be able to serve the 
industry better, the 
EMINENT team would 
like to have more insight 
into Your needs. 
Therefore: Do You have 
sufficient access to:
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Question 12
To be able to serve the 
industry better, the 
EMINENT team would 
like to have more insight 
into Your needs. 
Therefore: Do You need 
access to:
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